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How to Use This Blueprint

This guide is designed for women 45+ and other experienced professionals who want to strengthen their personal
financial foundation while evaluating an entrepreneurial next chapter. Complete the worksheets using your actual
figures, then review your plan every 90 days.

Important: Educational information only, not individualized financial, tax, investment, or legal advice. Funding eligibility
and legal rules vary. Consult qualified professionals before making major decisions.

Your Financial North Star

« Define what financial independence means to you in concrete terms.
« Identify the income, assets, and protections required to support your desired lifestyle.
 Separate personal financial security from the capital you can responsibly risk in a venture.

« Build a legacy that reflects your values, not only your net worth.

Reflection

My top three financial priorities for the next 12 months:

What | want my work, wealth, and wisdom to make possible in 10 years:

1 | Personal Financial Snapshot

Start with a realistic picture of your current position. Use current statements and distinguish liquid savings from
retirement accounts or property equity.

Monthly take-home income $
Essential monthly expenses $
Debt payments and interest rates $
Liquid savings $
Retirement and investment balances $
Property and business assets $
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Total liabilities $

Net worth formula: Total assets minus total liabilities. Monthly surplus: Take-home income minus spending, debt
payments, and planned saving.

Action

List your three highest-interest debts and three biggest controllable expenses.

2 | Cash Flow and Financial Resilience

Cash flow is the bridge between today’s obligations and tomorrow’s opportunities. Build a monthly plan based on
actual spending, not an idealized budget.

Housing, utilities, food $ $
Transportation, insurance, healthcare $ $
Minimum debt payments $ $
Emergency savings $ $
Retirement / investing $ $
Venture preparation $ $
Discretionary / giving $ $

« Set a starter cash buffer, then build an emergency fund based on essential expenses and income stability.
» Keep emergency reserves accessible and separate from speculative investments or startup funds.

» Review insurance coverage, beneficiary designations, and upcoming major expenses.

« If cash flow is negative, stabilize the household before committing large amounts to a new venture.

Emergency fund target

Essential monthly expenses $ x target months =$ . Current liquid emergency savings
$ .Gap $
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3 | Debt, Credit, and Borrowing Capacity

Strong borrowing capacity begins with predictable payments, manageable debt, accurate credit reports, and
documentation. Different lenders use different underwriting standards.

« Inventory balances, rates, minimum payments, collateral, and due dates.
« Prioritize high-cost debt while maintaining required payments and emergency liquidity.
» Review credit reports for errors and dispute inaccuracies through the reporting agencies.

* Avoid assuming that personal credit or home equity should fund an unproven venture. Secured borrowing can put
essential assets at risk.
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4 | The Wealth-Building Architecture

Financial wealth is not one account. It is a coordinated system for protection, liquidity, growth, and transfer.

Protection Insurance, legal safeguards, cash reserves Review coverage and risks
Stability Emergency fund and debt management Automate savings

Growth Diversified long-term investments and retirement Review allocation and fees
Ownership Business equity, intellectual property, real assets Document ownership and value
Legacy Beneficiaries, estate documents, succession Schedule a legal review

Diversification can reduce concentration risk but does not guarantee returns. Investment choices should reflect time
horizon, risk tolerance, fees, and the possibility of loss.

Wealth map

Assets | already own:
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Assets | want to build or protect:

5| From Experience to Enterprise

Your expertise can become a venture, but experience alone does not prove market demand. Test the business model
before taking on significant financial obligations.

Customer Who has a specific, costly problem?

Offer What result will you deliver?

Proof What evidence shows customers will pay?
Channel How will customers discover and buy?
Economics What does delivery cost and what remains?
Capacity How many customers can you serve sustainably?

Simple venture economics

Contribution margin per sale = price minus variable cost. Break-even units = fixed costs + contribution margin per
sale (when the margin is positive).

Price $ | Variable cost $ | Fixed monthly costs $ | Break-even sales

Run a low-cost pilot: speak with 10 prospective customers, test one offer, collect feedback, and document conversion
and delivery costs.

6 | Funding Your Next Venture

Choose funding based on business stage, use of proceeds, repayment ability, ownership preferences, and risk. Grants
are competitive and often restricted; they are not a dependable substitute for a viable revenue model.

Personal savings Flexible, but do not compromise essential reserves or retirement security.
Customer pre-sales Validates demand; requires clear fulfillment and refund terms.
Grants / competitions May be non-dilutive; eligibility, reporting, and restrictions apply.
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Microloans / bank loans Preserve ownership but require repayment, often with guarantees.
Community lenders / CDFls May offer coaching and financing; compare rates and terms.
Investors / partners Potential growth capital in exchange for ownership or control.
Crowdfunding Can build audience; platform fees and fulfillment obligations matter.

Capital request worksheet

Purpose of funding: Total amount needed: $

One-time startup costs $ + working capital $ + contingency $ =$

What milestones will the funding achieve, and by when?

7 | Funding Readiness Checklist

* Clear problem statement, customer profile, and tested value proposition.

« Business formation documents and required licenses, if applicable.
 Separate business bank account and consistent bookkeeping.

« 12-month cash flow forecast with realistic assumptions.

« Startup budget and documented use of funds.

* Pricing, gross margin, break-even, and sales pipeline.

* Owner resume, business plan or pitch summary, and evidence of traction.

« Credit and debt information, tax filings, and financial statements as requested.

 Grant-specific eligibility review and application calendar.

Capital comparison matrix

- $_ - -
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- $_ - -

Decision rule: Do not accept funding until you understand its total cost, conditions, reporting duties, personal
guarantees, and downside scenario.

8 | A Practical 12-Month Financial Forecast

Create a base case, a conservative case, and an upside case. Forecast cash, not just accounting profit. Timing
matters when invoices are paid later than expenses.

$ $

Sales revenue $

Cost of delivery $ $ $_
Operating expenses $_ $ $_
Debt service / taxes reserved $ $ $
Net cash movement $ $ $
Ending cash balance $ $ $_

Stress test

* What if sales are 30% lower than expected?

* What if a major customer pays 60 days late?

* What costs can be delayed without harming service quality?

* How many months can the venture operate without new funding?

My minimum cash balance trigger: $ . If cash falls below this amount, | will:

9 | Personal Wealth and Business Boundaries

A promising venture should not automatically absorb all available personal resources. Set explicit boundaries before
launching.
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« Define the maximum personal capital you can afford to lose without disrupting housing, essential bills, or retirement
needs.

« Document owner contributions and distributions and maintain separate accounts.
» Understand entity structure and liability limitations with a qualified attorney.

« Set aside money for applicable taxes and verify estimated payment obligations.

» Review disability, life, health, and business insurance where relevant.

* Avoid relying on business income for personal expenses until cash flow is proven.
My financial guardrails

Maximum personal investment: $ | Minimum household cash reserve: $

Decision partner / advisor: | Review date:

10 | Legacy and Estate Readiness

Legacy planning coordinates assets, instructions, relationships, and knowledge transfer. It may include wills, trusts,
powers of attorney, healthcare directives, beneficiaries, business succession, and charitable intentions. State laws and
individual circumstances matter.

Beneficiary review

Will / trust review

Financial and healthcare decision-makers

Business continuity / succession

Important document inventory

Mentorship / knowledge transfer

Philanthropy and community impact

A legacy plan is more than a transfer of money: document your methods, relationships, lessons learned, and values so
future leaders can use them.

11 | Your 90-Day Wealth-to-Venture Roadmap
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Days 1-30 Complete financial inventory, budget, debt review, and business idea interviews. Baseline and top 3 priorities
documented.
Days 31-60 Build pilot offer, validate pricing, draft forecast, compare funding options. Evidence of demand and a

realistic cash plan.

Days 61-90 Run pilot, refine financial assumptions, organize funding documents, book Go / revise / pause decision
professional reviews. with written rationale.

Weekly accountability tracker

1 - - e

12 | Your Personal Financial Blueprint

Complete this page after the exercises. Review it quarterly with an accountability partner or qualified advisor.

12-month personal financial goal

Emergency fund target

Debt / credit priority

Investment / retirement review

Venture concept and target customer
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Capital needed and preferred source

Maximum acceptable personal risk

Legacy action this quarter

Next review date

My one-sentence commitment:

Your experience is an asset. Build a financial foundation that gives your next chapter
options.
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